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INTRODUCTION
The notion that the attitudes which an individual expresses affect others' evaluations of him is an ancient and perhaps obvious one.
In the fourth century before Christ, Aristotle discussed the relationship between attitude similarity and attraction in the context of
friendship.

"And they are friends who have come to regard the same

things as good and the same things as evil . . . .
resemble us . . . .

We like those who

We like those who desire the same things as we, if

the case is such that we and they can share the things together"
(translated 1932~ pp. 103-105).
The Hebrew prophet Amos made note of the relationship between
similar attitudes and attraction.
except that they be agreed?"

He asked:

"Can two walk together,

(Amos 3:3).

Another observer of the similarity-attraction relationship was
Samuel Johnson in eighteenth century England.
for the effect accompanying disagreement.

He suggested the reason

"Being angry with one who

controverts an opinion which you value is a necessary consequence of
the uneasiness which you feel.

Every man who attacks my belief dimin-

ishes in some degree my confidence in it, and therefore makes me uneasy" ( Bos we 11 , 1963, p. 267).
In his 1870 study of "hereditary genius," Sir Francis Galton discussed the marriage patterns of a group of eminent men and the 300
families which produced them.

He found a tendency for the eminent

and intellectual to be attracted to similar mates (republished 1952).
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Though not without opposition, the idea that 11 birds of a feather
flock together" is a popular one.

The relationship between similar

attitudes and attraction is encapsulated in the adage "love me, love
my dog. 11

The saying that "opposites attract" often solicits the hasty

retort "but similarities endure."
Formal scientific interest in the similarity-attraction relationship did not develop until the latter part of the nineteenth century
(Griffitt, 1974).
sages.

Empirical evidence supports the conclusions of the

A great deal of correlational research has been conducted con-

cerning the proposition.

Newcomb and Svehla (1937) found that the

attitudes of friendship pairs correlated positively over a variety of
issues.
We are not able on the basis of correlational studies to conclude
that similarity is in fact the antecedent of attraction.

Lott and

Lott (1965) have suggested the explanation that friendship leads to
attitudinal agreement.

However, Newcomb's (1961) research supports

that notion that attitude similarity breeds friendship.

He provided

two samples of previously unacquainted students with rent-free housing
at the University of Michigan.

In each sample he found that subse-

quent attraction was positively related to preacquaintance similarity
over a number of attitudinal issues.

It seems likely that both orders

occur.
The relationship between attitudinal similarity and attraction
has been studied by a number of investigators in long-term 11 real life"
situations (Levinger and Snoek, 1972; Newcomb, 1961).

Attitude

similarity and attraction are generally positively related when long-
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term friendships and marriages have been studied.

Levinger and Snoek

(1972) showed that the strength of the similarity-attraction relationship is complexly related to the type and length of the interpersonal
relationship.
Schacter (1951) provided insight into the consequences of attitudinal deviation by a member from the remainder of a group.

As a

part of group discussion, experimental confederates created given degrees of opinion similarity/dissimilarity between themselves and the
group.

Disagreeing confederates (the opinion deviates) received the

lowest rankings by group m~mbers on a sociometric rank ordering scale
filled out by group members after the encounter.
Attraction has been found to be positively related to similarity
along a number of dimensions in addition to attitudes.

Personality

characteristics including repression-sensitization (Byrne and Griffitt,
1969), self-concept (Griffitt, 1969), dominance-submissiveness (Hodges
and Byrne, 1972), self esteem (Hendrick and Page, 1970), and ability
(Reagor and Clore, 1970) have shown attraction to be positively related
to similarity.
-

Berelson and Steiner (1964) analyzed a wide variety of empirical
studies on marriage choice and concluded:

"People tend to marry people

in various social ways like themselves, rather than to marry people
with differing characteristics.

The similarities include, in rough

order of importance, these social characteristics:

race, religion,

socioeconomic and educational status, age,previous marital status, and
residential propinquity" (p. 304).
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In addition, Berelson and Steiner (1964) presented a table which
summarized studies correlating husbands and wives on a variety of
characteristics.

This table contains positive correlations between

husbands and wives for age, memory, intelligence, stature, neurotic
tendencies, dominance, drinking habits, eye color, weight, religious
affiliation, years of education, number of siblings, and number of
children desired.
The major theoretical propositions concerning why attraction and
attitude similarity are positively related may be broadly categorized
as (a) cognitive consistency theories, and (b) reinforcement theories.
Cognitive consistency theories (e.g. Heider, 1958; Newcomb, 1968)
focus on the relations of a closed system comprising at least two
individuals (P and 0) and an object of opinion (X).

In the P-0-X

system, "balanced" configurations occur when P likes O and they agree
in their opinion of X, or when P dislikes O and they disagree concerning X.

When P likes 0, and P and O disagree concerning X, a state of

"imbalance" is said to exist (Newcomb, 1968).

Balance is seen as the

psychologically preferred state, and individuals are predicted to
strive to maintain cognitions that preserve or attain a balanced configuration.

According to cognitive consistency theory, attraction

will be positively related to the similarity of attitudes concerning
X as a byproduct of attempts to maintain or restore cognitive balance.
Reinforcement theories (e.g. Byrne, 1971; Byrne and Clore, 1970;
Lott and Lott, 1972), on the other hand, focus on stimuli and responses
as the basic units comprising interpersonal attraction.

The rein-

forcing properties of similar and dissimilar attitudes are assumed to
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derive from a general motive on . the part of the individual to be logical, correct and accurate (or effective) in interpreting one's environment.

Concerning aspects of the physical environment, one can

usually determine the effectiveness of one's belief· system through
direct perception (e.g., it is raining; it is cold outside).

But

with regard to aspects of the social environment, the correctness and
effectiveness of one's own belief system can be evaluated only by
consensual validation or invalidation through social comparison with
others (Festinger, 1954).

Thus the individual is satisfied by con-

sensual validation (agreement) and frustrated by invalidation (disagreement) (Byrne, 1971).
Therefore:
Hl:

Subjects' ratings of attraction for attitudinally similar

confederates will be significantly greater than subjects' ratings of
attraction for attitudinally dissimilar confederates.
Similar and dissimilar attitudes function, respectively, as positive and negative reinforcers which elicit positive and negative re~
sponses in subjects (Lamberth, Gouaux, and Padd, 1971).
evidence support this proposition.

Two kinds of

First, such stimuli have been

found to be effective reinforcers of instrumental behaviors {Byrne,
Young, and Griffitt, 1966); and second, persons or other objects associated with agreeing or disagreeing attitude statements are evaluated, respectively, positively or negatively (Byrne and Clore, 1970).
According to reinforcement theory, attraction to attitudinally
similar others has been attributed to the effectance motive, which is
defined as a learned drive elicited by failure to be logical,
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consistent, have an explanation, appear competent or knowledgeable,
or make a correct report of the environment (Byrne and Clore, 1967;
Dollard and Miller, 1950).

Effectance theory further states that while

attitudinal disagreement arouses a noxious drive state through consensual invalidation (Stapert and Clore, 1969), attitudinal agreement

reduces or prevents arousal of this noxious drive state through consensual validation {Byrne and Clore, 1967; Byrne, Nelson, and Reeves,
1966; Stapert and Clore, 1969).

Self report studies of effectance

indicate that people evaluate disagreement induced effectance as noxious (Griffitt and Guay, 1969; Lamberth Gouaux, and Padd, 1971).
Byrne and Nelson (1965) were able to show the relationship between attitude similarity and attraction in mathematical fonn.

In

plotting the relationship for 790 subjects, mean attraction responses
described a linear function.
Figure l
The Base Relationship
Attitude Similarity/Dissimilarity and Attraction
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Byrne (1971) has emphasized that an experimental relationship between variables does not imply that these variables will be related in
the same way in n~tural settings.

Through repeated laboratory exper-

iments he has postulated interpersonal attraction to be a linear function of attitude similarity.
The research of Lombardo, Weiss, and Stich (1973) suggests that
in natural settings in which an individual has the opportunity to respond freely to the opinions expressed by an attitudinally dissimilar
other, the relationship proposed by Byrne between attitude similarity/
dissimilarity and attraction is dampened.
Lombardo et al. (1973) observed that Byrne's conventional paradigm does not afford the subject an opportunity to reply to the stranger
expressing attitudes dissimilar to those of the subject.

Lombardo et al.

(1973) found that while disagreement repels through the induction of
noxious drive, replying reduces this drive.

This led them to declare

that "the conclusion that people are attracted by similar attitudes is
not nearly so well established as has been believed . . . . 11

(1973,

p. 326).
It follows from attraction research that we should dislike someone we meet who expresses attitudes incongruent with out own.

How-

ever, in conversing with such an individual, given the opportunity to
state our own opinions, experience tells us that in many cases we may

like this person.

Thus, one may have a stimulating conversation with

a person to whose viewpoint one is opposed, and one may still like such
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a person and seek out future opportunities to converse with him or
her.

Opportunity for reply reduces the noxious state drive caused

by disagreement; therefore, ratings of attraction for the disagreer
increase.
Lombardo et at. (1973) found that attraction for disagreeing
strangers was an increasing function of the opportunity to reply.

In

their no-reply condition, attraction scores were as predicted by Byrne.
This leads to:
H2:

In the attitude dissimilar condition, attraction ratings will

be an increasing function of the opportunity for response, i.e., free
response> 1imited response') no response.
The rationale for H3 is more speculative than that provided for
the preceding hypotheses.

Lombardo, Weiss, and Stich (1973) have ob-

served that a disagreer who does not afford an individual the opportunity to reply to his or her opinions is often viewed as obnoxious, and
it is likely that the disagreer will be disliked.

This absence of re-

sponse opportunity is a stimulus for hostility.
When the opinions expressed agree with those of the subject, it
seems plausible that the absence of response opportunity may continue
to have a negative impact on ratings of attraction for the agreer.
Though opinions congruent with those of the subjects are being expressed~ subjects' inability to respond to even congruent opinions could
result in hostility in natural conversational settings.
However, when the opportunity for response is removed from the
control of the agreer, and assigned by the experimenter~ hostility
directed at the agreer resulting from no opportunity for response would
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be inappropriate.

It seems more likely that attraction will be a de-

creasing function of opportunity for response to the agreer.

Accord-

ing to the effectance motive, subjects in the experimental setting
will seek through their responses to be or appear logical, competent
and effective.

In so doing their assessment of the agreer should de-

crease as the opportunity for response increases concomitantly with
subjects' feelings of effectiveness.
Therefore:
H3:

In the attitude similar condition, attraction ratings will

be a decreasing function of the opportunity for response, i.e.,
free response< limited response< no response.

METHODOLOGY
Subjects
Subjects for this experiment consisted of 60 students enrolled in
communication classes at the University of Central Florida, Orlando,
Florida, during the Summer, 1979 quarter.
Operational Definitions
Attraction was defined in this study as that property measured by
the last two items of the Interpersonal Judgment Scale (Byrne, 1971).
Subject's responses to this pen and paper scale are summed to yield a
measure of attraction with a score range of 2-14.
The attitudinally similar condition was defined as that condition
when the confederate stranger agreed with five of seven topic positions takes by the subjects.

The first and last topic position always

agreed with the subject's positi9n, and the confederate never disagreed
on consecutive topics.
The attitudinally dissimilar conditon was defined as that condition when confederate strangers disagreed with five of seven topic
positions taken by the subjects.

The first and last topic position

always disagreed with the subject's position, and the confederate
never agreed on consecutive topics.
The tenn attitude
11

11

is used to denote an orientation along a pos-

itive-negative continuum with respect to an object, event, or idea.
For the purposes of this study little seems to be gained by drawing
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distinctions among attitudes, opinions, preferences, values, tastes,
and other evaluational constructs.
Design and Procedure
A 2 (attitudinally similar or dissimilar) X 3 (response type) design was employed in this experiment.
in equal numbers to the six cells.

Subjects were randomly assigned

The experimenter's confederate was

always the same sex as the subject, and was represented as a fellow
undergraduage student.
This experiment drew from the basic attraction research paradigm
(Griffitt and Byrne, 1970).

The cover for the experiment was that it

was a study of opinion formation.

Subjects were told that the experi-

ment concerned how persons develop opinions.

Subjects were admin-

istered an attitude survey approximately one week before the experimenter arrived.

This survey contained 21 topics on which the subject

indicated his or her opinion on 7-point Likert-type scales.
Appendix A.)

(See

The experiment sought and received a minimum of seven

topics per subject about which the subject felt moderately or strongly.
Newcomb (1956) conjectured that "the discovery of agreement between oneself and a new acquaintance regarding some matter of only
casual interest will probably be less rewarding than the discovery of
agreement concerning one's own pet prejudices 11 (p. 578).

This illus-

trates the question concerning the effect of differential topic importance upon subsequent ratings of attraction.
(1964) explored this question experimentally.

Byrne and Nelson
The importance of the

attitude topic to the subject failed to approach significance as a
determinant of attraction.
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The subject and the confederate were always separated by an
opaque barrier.

No visual interaction was allowed.

Each subject

was told that in order to insure the confidentiality of his or her
opinions on controversial issues, he or she and the "other subject"
would remain unknown to each other during and after the experiment.
Byrne (1971) reported that the attitude scales used in attraction
research have covered from four to fifty-six topics.

Griffitt and

Byrne (1970) reported that responses are generally made on verbally
labeled scales with alternatives expressing either positive or negative
degrees of feeling concerning the topic.

Griffitt and Byrne (1970)

found that two-week test reliabilities are generally high, in the
range of .55-.95.
The confederate gave brief, previously prepared standard arguments
on seven topics.

(See Appendix B.)

It was explained to the subject

that the "other subject 11 had been supplied with a list of seven topics
about which he (the confederate) was to give an opinion.
In the free response conditon, subjects were repeatedly instructed
to respond in their own words after each opinion was given by the confederate.

The limited response condition required subjects to respond

after each trial with one of three responses:
tral," or 11 I disagree."

"I agree," "I'm neu-

Subjects in the no response condition were

instructed to remain silent throughout the experiment.

Half of the

subjects received attitudinally similar messates; half received atti-

tudinally dissimilar messages.

In order to promote realism, on two of

the seven topics the confederate contradicted his agree or disagree
condition.
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At the completion of the seventh topic, the confederate was removed from the room unseen by the .subject, ostensibly to fill out some
forms.

The subject was then asked to fill out a questionnaire which

included Byrne s (1971) Interpersonal Judgment Scale.
1

This scale has

been the primary measure of attraction used in such research.

It con-

sists of two rating scales designed to indicate how much the subject
would like the stranger, and whether the subject would like or dislike
working with him.

Byrne and Nelson (1965) found that this measure has

a split-half reliability of .85.

The complete post-test questionnaire

is found in Appendix C.
As a manipulation check, subjects were asked to indicate if the
11

other subject 11 expressed opinions which generally agreed or disagreed

with their own opinions.

This was included to ascertain if subjects

perceived their (agree or disagree) conditions correctly.
Byrne's (1971) Effectance Arousal Scale was also included as part
of the post-test questionnaire.

Subjects were asked to assess com-

ponents of effectance arousal on five 5-point self-rating scales.
On the basis of previous research (e.g., Byrne and Clore, 1967),
tenseness or uneasiness, confusion a sense of unreality, a dreamlike
feeling, and a desire for social comparison were selected as factors
consistent with effectance arousal.

The split-half reliability of

this measure was found to be .69 (Byrne, 1971).
In addition, subjects were asked in the questionnaire to rate
their levels of competence and knowledge of current events, as shown
by their performance in the experiment.

Through this measure an in-

dication of effectance reduction was sought.

RESULTS
Of 73 initial subjects who filled out the pre-test questionnaire,
13 were lost due to their failure to schedule further participation in
the experiment.

It can be conjectured that this mortality was due to

absence from class rather than the threat of experimental rigors.
The remaining 60 subjects were randomly assigned in equal numbers to
the six cells.
Attraction
Mean ratings of attraction for the attitudinally similar condition were 9.5 (free response), 11.3 (limited response), and 10.8
(no response).

Mean ratings of attraction for the attitudinally dis-

similar condition were 9.7 (free response), 9.0 (limited response),
and 9.4 (no response).
Table l
Ratings of Attraction - Cell Means

Response Type

Free

Limited

None

Total

Attitude Similar

9.5

11 . 3

10.8

31.6

Attitude Dissimilar

9.7

9.0

9.4

28. l

19.2

20.3

20.2

Total
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A 3 X 2 analysis of variance was employed to contrast subjects'
attraction responses for the six cells.

Table lA summarizes the

results of this analysis.
Table lA
Ratings of Attraction
Summary of Analysis of Variance

Source of Variation

ss

Attitude Sim./Dissim

df

MS

20. 41

l

20.41

3.70

2

l. 865

.44

16.04

2

8.02

1.92

Within Cell

224.85

54

4. 16

Total

265.00

59

Response Type

AB

*p <. 05

F.95 (1-54)

=

F

4.90*

4.08

It was predicted in Hypothesis l that subjects' ratings of attitudinally similar confederates would be significantly greater than
ratings of attraction for attitudinally dissimilar confederates.
prediction received convincing support (f_

=

This

4.90, l and 54 df, P< .05).

In order to further explore the nature of this difference in
scores, one-tailed t-tests were employed to compare the attitudinally
similar and dissimilar levels of each response condition.

These tests

revealed that while the attitudinally similar and dissimilar cells did
not differ significantly within the free response condition

Ct=

.2113),
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within both the limited response and no response conditions the scores
did differ significantly (!_ = 3.0229, p< .005, ! = 1.841, p < .05,
respectively).
It was predicted in Hypothesis 2 that within the attitudinally
dissimilar condition attraction responses would be an increasing function of the opportunity for response.

The 3 X 2 analysis of variance

revealed no significant difference for response types overall

(f =

.44).

The mean attraction responses for attitudinally dissimilar free, limited and no response cells were 9.7, 9.0, and 9.14 respectively.

A

one-tailed t-test comparing the attitudinally dissimilar free and
limited response cells showed no significant difference(!_= .7419,
p< .25).

Therefore, Hypothesis 2 was unsupported by the data.

It was predicted in Hypothesis 3 that within the attitudinally
similar condition attraction scores would be a decreasing function of
opportunity for response.

The means for the attitudinally similar

free, limited, and no response cells were 9.5, 11.3, and 10.8 respectively.

A one-tailed t-test between the attitudinally similar

free and limited response cells showed the difference to be significant { -t = 2.3545, P< .025), as did a one-tailed -t-test between the
attitudinally similar free and no response cells (t = 1.8726, p< .05).
However, an examination of the means for the attitudinally similar
limited and no response cells (11.3 and 10.8) shows that the data were
not in the predicted direction.

A one~tailed t-test between these

two cells assured that the groups were not significantly different

(! = .6868, p ~ .25). Thus, Hypothesis 3 received only partial support.

While attraction responses in the attitudinally similar limited
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and no response cells were each significantly higher than in the free
response cell, the limited and no response cells with the attitudinally
similar confederate did not differ significantly.
Effectance Arousal
Mean ratings of effectance arousal for the attitudinally similar
condition were 10.7 (free response), 8.3 (limited response), and 8.3
(no response).

Mean ratings of effectance arousal for the attitudi-

nallydissimilar conditon were 9.2 (free response), 9.1 (limited response). and 8.7 (no response).
Table 2
Ratings of Effectance Arousal - Cell Means

Response Type

Free

Limited

None

Total

Attitude Similar

10.7

8.3

8.3

27.3

9.2

9.1

8.7

27.0

19.9

17.4

17.0

Attitude Dissimilar
Total

Subjects' scores for effectance arousal were submitted to a 3 X 2
analysis of variance.

Table 2A summarizes the results of this analysis.

Hypothesis l predicted that the attitudinally similar confederate
would receive higher ratings of attraction than the attitudinally dissimilar confederate because disagreement is noxious, i.e. effectance
arousing.
fect

(f =

Examination of effectance arousal scores shows no such ef.04, NSD).
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cells (! = 2.79, p< .01, one-tailed) and the free and no response cells
(! = 2.79, p( .01, one-tailed).

In each of these cases, requiring a

free response from the subjects aroused greater effectance than did
either of the other two response levels.
Effectance Reduction
Mean ratings of effectance reduction for the attitudinally similar
condition were 11.2 (free response), 10.5 (limited response), and 10.4
(no response).

Mean ratings of effectance reduction for the attitudin-

ally dissimilar condition were 10.8 (free response), 10.5 (limited response), and 9.3 (no response).
Table 3
Ratings of Effectance Reduction - Cell Means

Response Type

Free

Limited

None

Total

Attitude Similar

11 . 2

10.5

10.4

32. 1

Attitude Dissimilar

10.8

10.5

9.3

30. 6

Total

22.0

21.0

19.7

Subjects' scores for effectance reduction were submitted to a
3 X 2 analysis of variance.

Table 3A summarizes the results of this

analysis.
No main effects on effectance reduction were found for attitudinal
similarity/dissimilarity or response type.

A series of one-tailed t-

test were employed to examine the effects of response type on effec-
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tance reduction.

A comparison of the free and limited response groups

yielded no significant difference(!= 1.0107, p< .20).

A comparison

of the free and no response groups was found to be significant(!=
2.2517, p<. .025).
Table 3A
Ratings of Effectance Reduction
Summary of Analysis of Variance

Source of Variation

SS

df

MS

F

3.75

l

3.75

l . 21

13.30

2

6.65

2. 15

3.10

2

1. 55

.50

Within Cell

166. 70

54

3.08

Total

186.85

59

Attitude Sim./Dissim.
Response Type
AB

The t-tests comparing the free and limited response cells and the
free and no response cells within the attitudinally similar condition
showed no significant differences (t = 1.0235, NSD, t = 1.1190, NSD,
respect i ve l y) .
Free Response
The interaction between subject and confederate was tape recorded
for each subject in the free response condition.

These recordings

were analyzed for number of promptings by the experimenter and the
times of total interaction.

Of the 20 subjects in the group, 3
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required one instance of prompting, and l subject was prompted twice.
Times for the total interaction varied just fifty seconds for the 20
subjects.

The absence of differences and small group size preclude

further analysis.

DISCUSSION
Hypothesis 1, which predicted that subjects' ratings of attractiveness for the agreeing confederate would be significantly greater
than ratings for the disagreeing confederate, received strong support
{p~ .05).

Yet an examination of effectance arousal ratings for the

two groups reveals no significant difference in effectance arousal.
This result is somewhat puzzling, and fails to provide support for the
effectance theory explanation as to why similar attitudes are associated with attraction.
Perhaps because the attitudinal issues discussed by the subject
and confederate were of the nature that strong, logical arguments
could be presented both pro and con, subjects were aware that no meaningful consensual validation or invalidation could occur.

Cognitive

consistency theories {e.g., Newcomb, 1968) see "balance" in the system
of two or more individuals and ·an object of opin-ion as the psycho1ogical ly preferred state.

Subjects reacted as would be predicted by

cognitive consistency theory, and rated agreeing confederates as more
attractive than those who disagreed.
Hypothesis 2 was unsupported.

Within the attitudinally dissimilar

condition, no significant differences in attraction ratings were
found between any of the response levels.
aroused in the response levels.

Effectance was equally

Effectance reduction was found to be

approximately equal in the free and limited response levels, and
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effectance reduction was significantly greater in the free response
level as compared with the no response level.
Several investigators have demonstrated that communicators are
more attracted to listeners whose opinions they change than to ones
who do not change (Cialdini, 1971; Lombardo, Weiss, and Buchanan, 1972).
The nature of the issues discussed again appears to have affected the
results of this experiment.

It can be speculated that the contro-

versiality of the issues, and subjects• inability to delineate the
11

better 11 position with any real confidence, resulted in their identi-

fication of the situation as one in which opinions were static, and the
possibility of persuasion unlikely.

Because subjects felt little

opportunity for persuading the confederate, attraction ratings in the
attitudinally dissimilar free and no response cells were not significantly different.
Hypothesis 3 predicted that within the attitudinally similar
condition ratings of attraction would increase as response opportunity
decreased; that is, that the ordering of mean attraction responses
would yteld free response limited response no response.

The ration-

ale behind this prediction was that as the subject's opportunity to
exhibit (and observe) his or her own competence increased with increasing opportunity for reply, subject's ratings of attraction for the
agreeing confederate would erode.
The results showed that subjects in both the limited and no response cells rated the agreeing confederate as more attractive than
did subjects in the free response level.

Attraction ratings were not

significantly different between the attitudinally-similar limited and
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no response cells.

This provided partial support for the most spec-

ulative of the three hypotheses.
It may seem inappropriate to account for the results of Hypothesis
3 in terms of effectance theory.

However, Weiss, Lombardo, Warren,

and Kelly (1971) declared that "raising any highly controversial topic
may be effectance arousing . . . and certainly it would be possible to
devise an effectance-arousing procedure in which the subject is required to satisfactorily elaborate and explain an initial statement
of opinion with which he agrees" (p. 196).
the case in the current experiment.

This appears to have been

Within the attitudinally similar

condition, subjects in the free response cell reported significantly
more effectance arousal than in either the limited or no response cells.
Concomitantly, subjects in the three cells reported no significant
differences in effectance reduction.

This accounts for the finding

that attraction responses in the free response cell were significantly
lower than each of the other two cells in the attitudinally similar
condition.
The 3 X 2 analysis of variance of effectance arousal scores showed a main effect for response type.

The one-tailed t-tests between

pairs of response conditions indicated that while the limited and no
response conditions did not differ significantly in effectance arousal,
the free and limited response and free and no response conditions did
differ significantly.

Therefore, it appears that the effectance

arousing condition was not one in which the confederate disagreed with
the subject, but rather it was the condition in which the subject was
required to respond in his own words to the issues.

-
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Subjects' responses to the manipulation check preclude the possibility that the internal validity of this experiment was confounded by
subjects perceiving their respective agree or disagree conditions incorrectly.

Only 3 of 60 subjects indicated their agree or disagree

conditions incorrectly on the post-test questionnaire.

These subjects

were each the only ones in his or her cell to do so.
The relatively small N (60) in this experiment indicates that the
results reported here should be viewed with caution.

Replication with

a larger sample size is necessary to increase confidence in the findings.
Several noteworthy difficulties were encountered in the experiment.
In an effort to minimize confederates' ego involvement with the attitude statements (Appendix B), confederates were briefed on their roles
and responsibilities immediately prior to the experiment.

In hind-

sight, it is clear that the confederates would have benefited from
more extensive training, or participating in pilot-testing.

Some

subjects were forced to wait at the commencement of the experiment as
experimenters and confederates were briefed.

The delay was quickly

resolved and the experiment completed.
Effectance reduction ratings were generated from subjects' selfratings of competence and knowledge of current events as shown by
their participation in the experiment.

No significant differences be-

tween cells were found for effectance reduction.

This measure can be

criticized as being relatively insensitive, as shown by the data.
Refinement of this effectance reduction measure is in order.
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The lack of differences in effectance reduction scores is surprising; for while subjects in the limited and no response conditions
could certainly rate themselves as competent if they followed instructions and responded or kept silent as required, subjects in neither
group could justifiably report that they showed themselves to be
particularly knowledgeable of current events from their roles in the
experiment.

Yet subjects rated their evidence of knowledgeability

equally, regardless of response type.

It can be speculated that be-

cause subjects followed instructions, they knew they had performed
appropriately, and overstated their knowledgeability of current events
as evidenced by their participation in the experiment.
The factors affecting interpersonal attraction are numerous and
complex.

Future research involving opposite-sex confederates, varia-

tions in age of confederates, exposure to non-verbal as well as vocalic
cues and variations in perceived physical attractiveness of the confederates all have the potential for increasing insight in this area.
A variation on the current experiment could shed light on this
experiment's properties of effectance arousal.

Subjects in the free

response condition could be permitted to remain silent if they wished.
Effectance arousal scores using this variation could more accurately
reflect the effects of agreement and disagreement than did the current
experiment.
The results of the current experiment failed to support Lombardo
and his colleagues• (1973) contention that the relationship between
similar attitudes and interpersonal attraction has been overstated by
researchers.

Subjects in the attitudinally similar condition gave
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significantly higher ratings of attraction for confederates than did
subjects in the attitudinally dissimilar condition.
However, the results clearly showed that a disagreer can be liked
also.

The mean rating of attraction for subjects in the attitudinally

dissimilar condition (9.3) was well above the neutral rating (8.0).
Real world applications for these findings abound.

On the inter-

personal level, an individual should avoid rejecting others prematurely
on the basis of hearing a limited number of opinions with which he or
she does not agree.

Disagreement cannot be equated with dislike; an

individual who does so, ·in addition to losing the opportunity for
broadening his or her perspective on an issue, precludes the prospect
of an ensuing friendship from ever being realized.
Message and response management in natural settings are indicated
by results.

If an individual's goal is to be liked, as is a political

candidate's, and nearly everyone's, or if an individual may benefit
from being liked, as can practitioners of persuasion- salesmen, attorneys, advertising persons, public relations persons- and everyone, it
is clearly in one's best interest to maximize points of agreement with
others.

The strategy of identifying, exploring, and contrasting dis-

similar opinions is contraindicated as a means of learning about others
for individuals who wish to be liked as much as possible, or who wish
to like others to the full extent of their abilities.
This should not be taken to suggest that lying or otherwis·e misrepresenting one's opinion is either an effective or morally defensible
strategy.

If non-verbal deception clues do not betray a liar iITD'11edi-

ately, when the victim of the lie encounters evidence which suggests
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he or she has been misled, the effect on liking is apt to be more
damaging than if the liar had expressed his true (disagreeing) opinions
in the first place.

What is suggested, rather, is that it makes good

sense to focus on points of likely agreement, as is reasonably possible.
According to the results of this study, when a speaker is aware
that his or her audience is favorably disposed to the position he or
she is to advocate, the speaker can maximize the attraction of these
others for him or her by limiting their response opportunity to either
a minimal one. for example applause or cheers, or none at all.

This

technique is employed by forces on both the agitational and control
sides of confrontations in eliciting desired behavior in receivers.
A sales director, similarly, could enter a meeting of salesmen,
discuss a substantial reward to be given to the leading salesman in a
future time period, and then leave the meeting.

Perhaps salesmen would

like the director more, and consequently work harder to achieve success
in this situation than if permitted to harangue the director with questions over details, which could be handled by others.
Any type of charismatic leader can use these findings to advantage.
Political candidates or cult leaders may choose not to entertain questions as part of their presentations before a favorable audience.
Effectance arousal was not rejected in this study as an intervening variable to liking.

In this study the effectance arousing con-

dition was one of free response.

This seems to be a logical result of

the increased requirements placed upon subjects as compared with the
requirements of the limited and no response conditions.
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In more natural settings, the opportunity to respond freely,
coupled with the option to remain silent, would likely be less effectance arousing than the current experiment's free response condition.
An examination of means for effectance arousal within the limited response condition (8.3 for attitudinally similar subjects, 9.1 for dissimilar) and within the no response condition (8.3 similar, 8.7 dissimilar) shows the means for each of these two response conditions
are in the direction predicted by effectance theory, which proposes
that disagreement is effectance arousing.
Though the predictions of Hypothesis 2 (which concerned the effects
of response type on attraction ratings within the attitudinally dissimilar condition) were not supported, we are not prepared to refute
the findings of Lombardo et at. (1973) that responding to a disagreer
results in increased ratings of attraction for that disagreer.

The

nature of the free response condition and of the attitudinal issues
used in the current experiment have been dealt with earlier as possible
factors which intervened in overall effectance arousal for agreement
and disagreement.

An examination of the means for effectance arousal

within the limited and no response conditions shows effectance arousal
greater in disagreement for each.

Attraction ratings, in addition,

are highest in the free response cell within the attitudinally dissimilar condition.

In natural settings, allowing members of the aud-

ience to respond to the disagreer does him no hann.

The potential for

an ameliorative effect on attraction for the disagreer exist as well.

SUMMARY

In the current experiment, attitude similarity was manipulated
with subjects in two levels {agree or disagree) and subjects' opportunity for response to these attitudes was controlled in three levels
(free, limited, and no-response).

Subjects' ratings of attraction for

an unseen stranger were assessed for the six cells and analyzed.
Hypothesis l, in which it was predicted that agreeing strangers
would be rated as significantly more attractive than disagreeing
strangers, was supported.

The results were explained in terms of cog-

nitive consistency theory~ which predicted that "balanced" configurations between two or more individuals and an object of opinion will be
psychologically preferable to 11 unbalanced 11 configurations, as in disagreement.
Hypothesis 2~ in which an ordering within the attitudinally dissimilar condition for response type was predicted, was unsupported.
While effectance was equally aroused in the three attitudinally dissimilar cells, and effectance reduction was significantly greater in
the free response cell than in either the limited or no response cells,
attraction ratings did not differ significantly.

It was speculated

that this was due to subjects perceiving that persuasion was unlikely
due to the controversial nature of the issues involved.

Hypothesis 3, in which an ordering within the attitudinally similar condition for response type was predicted, received partial
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support.

Subjects in the free response cell of the attitudinally sim-

ilar condition rated the confederate as less attractive than subjects
in either the limited or no response levels.

A comparison of the

limited and no response cells showed no significant difference in
attraction ratings.

This was explained in terms of effectance theory.

Effectance arousal was found to be significantly higher in the free
response cell than in either the limited or no response cells.

The

three cells did not differ significantly in effectance reduction.
This resulted in significantly lower attraction responses for the
free response cell than either the limited or no response cells.
It was found the greatest effectance arousal occurred in the free
response condition which required subjects to respond to the issues
verbally with their own ideas.

Attitudinal similarity-dissimilarity

failed to produce a significant main effect for effectance arousal.
The results of this experiment also indicated that in conditions
in which an individual is free to respond (and does so) to the opinions
he or she hears, whether these opinions agree or disagree with his or
her own opinions, ratings of attraction for the opinion-giving other
are not significantly different.
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Appendix A
NAME
SEX
In~tructions:

M F

After each statement of opinion, place an (X) beside
the response that best represents your attitude concerning that statement.

1. "The death pena 1ty is necessary. 11
_Agree Strongly
_p.gree Moderately
_Agree Mi 1dly
2.

11

3.

11

Neutra 1

=
-

Disagree Strongly
Disagree Moderately
Disagree Mildly

The 55 MPH speed limit should be eliminaterl. 11
Agree Strongly
Neutral
Disagree Strongly
-Agree Moderately
Disagree Moderately
Agree Mildly
Disagree Mildly
The military draft should be reinstated.
.

Agree Strongly
-Agree Moderately
Agree Mildly
4.

11

Neutral

11

-

Disagree Strongly
Disagree Moderately
Di.sagree Mildly

Abortion should be available to any woman upon demand.

Agree Strongly
-Agree Moderately
Agree Mildly·

Neutral

=
-

11

Disagree Strongly
Disagree Moderately
Disagree Mildly

5. "Prostitution should remain against the law. 11
Agree Strongly
-Agree Moderately
Agree Mildly

Neutral

-

~

Disagree Strongly
Disagree Moderately
Disagree Mildly

6. "Government should require the registration of guns."
Agree Strongly
-Agree Moderately
Agree Mildly

Neutral

=

Disagree Strongly
Disagree Moderately
Disagree Mildly

7. "Florida 1 s drinking age should be raised from 18 to 21. 11
Agree Strongly
-Agree Moderately
Agree Mildly

Neutral

=

Disagree Strongly
Disagree Moderately
Disagree Mildly
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8. "Owners of gas-guzzling automobiles should be taxed."
Agree Strongly
~gree Moderately
Agree Mildly

Neutral

=
-

Disagree Strongly
Disagree Moderately
Disagree Mildly

9. "Cigarette smokers should be permitted :o smoke in public places~-11
Agree Strongly
-Agree Moderately
Agree Mildly

Neutral

=
-

Disagree Strongly
Disagree Moderately
Disagree Mildly

10. "The name change from Florida Technological University to the
University of Central Florida was a good idea. 11
_Agree Strongly
Agree Moderately
Agree Mildly

Neutral

_

=

Disagree StrongJy
Disagree Moderately
Disagree Mildly

11. "Television viewing
is harmful in terms of its overall effect on
11
in di vi duals.
Agree Strongly
-Agree Moderately
Agree Mildly
12.
-

11

Neutral

-

=

Disagree Strongly
Disagree Moderately
Disagree Mildly

=

Disagree Strongly
Disagree Moderately
Disagree Mildly

God exists."

Agree Strongly
gree Moderately
Agree Mildly

Neutral

-

13. "The President should have the power to order gas rationing."
Agree Strongly
-Agree Moderately
Agree Mildly

Neutral

=
-

Disagree Strongly
Disagree Moderately
Disagree Mildly

14. "The private, personal use of marijuana should be decriminalized."
Agree Strongly
-Agree Moderately
Agree Mildly

Neutral

=
-

Disagree Strongly
Disagree Moderately
Disagree Mildly

15. "The U.S. should have a program of national health insurance."
Agree Strongly
-Agree Moderately
Agree Mildly

Neutral

=
-

Disagree Strongly
Disagree Moderately
Disagree Mildly
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16. "The building of any new nuclear reactor power plants should be
prohibited."
Agree Strongly
Agree Moderately
_Agree Mi 1dly
17.

Neutral

=
-

Disagree Strongly
Disagree Moderately
Disagree Mildly

Government support of the tobacco industry is necessary for the
economy.
11

11

Agree Strongly
-Agree Moderately
Agree Mildly
18.

Neutral

=
-

Disagree Strongly
Disagree Moderately
Disagree Mildly

A person convicted of driving while intoxicated should automatically have his or her driver's license revoked."
11

Agree Strongly
-Agree Moderately
Agree Mildly

Neutral

=
-

Disagree Strongly
Disagree Moderately
Disagree Mildly

19. "Consolidating U.C.F.'s Colleges of Humanities and Fine Arts and

Social Sciences into one college is a good idea.
Agree Strongly
-Agree Moderately
Agree Mildly
20.

11

Neutral

=
-

11

Disagree Strongly
Disagree Moderately
Disagree Mildly

Welfare programs do little but waste money. 11

Agree Strongly
-Agree Moderately
Agree Mildly

Neutral

=
-

Disagree Strongly
Disagree Moderately
Disagree Mildly

21. "Birth control is a responsibility of all couples who engage in
sexual relations. 11
Agree Strongly
-Agree Moderately
Agree Mi 1dly

Neutral

=
-

Disagree Strongly
Disagree Moderately
Disagree Mildly
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Appendix B
List of Confederates' Arguments
lA. I think the death penalty is necessary to make a potential murderer
think twice about doing it. For some people it may be the only
thing that stops them from doing it.
18. I think that the death penalty is murder approved by the state.
No person has ever been brought back to life through the death of
his murderer. And I don't think anyone is deterred by having it
either.
2A. I think it should be eliminated. If all the traffic lights were
properly timed, and all the unnecessary stop signs eliminated, we'd
save more gas than we do with the 55 MPH speed limit.
28. I think it's time for us all to become more energy-conscious, and
the 55 MPH limit is a small inconvenience for the gas it saves.
Just the lives it has saved makes it worthwhile.
3A. I agree. From what I've read about it, our country just doesn't
have the manpower necessary to protect us, and it's getting worse
all the time. We need the draft to keep our defenses strong.
38. I'm against the resumption of the draft. I'm in favor of a strong
defense but not at the cost of individual freedom. If the military
needs to offer more to get volunteers, I'd let them.
4A. A woman's body and what's in it are her business. She is in the
best position to decide what's best. If abortions were illegal,
women would get them anyway, and at great risk to their health.
48. Adoption is preferable to abortion. There are thousands of people
who want young children to adopt, so there are alternatives to
the quick solution. I think abortion should be allowed only in
cases where there is danger to the health of the mother or when the
child isn't fanned properly.
SA. Prostitution is immoral and I'm against it. If we allow laws
against it to be removed from the books, it could be a step toward
the destruction of our country.
5B. Prostitution laws are unenforceable. And it is a victimless crime.
I'd like to see the police concentrate on crimes like murder and
robbery.
6A. Guns are responsible for hundreds of accidental and purposeful
deaths every year. Registering them would help to get them out of
the hands of criminals at least, and it would make the ordinary
citizen more careful with them too.
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68. The citizen's right to have guns is protected by the Constitution.
Not having all the guns in this country registered makes it safer
from the threat of invasion. Guns couldn't be collected because
no list exists.

7A. Eighteen-year-old kids are not all mature enough to drink and
handle it. Teenage alcoholism is a growing problem today.
for letting them have three 100re years to think about it.

I'm

7B. If a person can vote, enter into contracts, fight in the army and

do all the other things adults are entitled to do, he certainly
should be able to drink. If he abuses the privilege, let him pay
the penalty as any adult has to.

BA. The gas shortage means everyone has to conserve. Some wealthy
people drive their big cars just as much as ever, as if there
weren't even a gas shortage~ I think cars with low miles-pergallon ratings should be taxed.
8B. I think that is a bad idea. People with big families need transportation that will accommodate them all. And many businesses need
cars with plenty of room for cargo. I wouldn't want to punish them.
9A. Though it's not good for them, people who srooke have a right to
space and to live just like anyone else. If the government regulates this sort of thing it's frightening what they might get
into next.
9B. Being around people who smoke has been shown to be a health hazard
to non-smokers. Someone who doesn't smoke should have the right to
go out in public without having to breath the cigarette smoke of
someone else.
lOA. I think U.C.F. is a better name because it lets people know that
it's a regular university and not some technical school.
10B. I think changing the name could have hurt the school. The Engineering Department spent over ten years building an excellent reputation. Now it has to start over again.
11 . . NONE
12.

NONE

13A. I think the President should have any power he feels he needs to
deal with the gas situation. If he decides he thinks that gas
rationing is necessary, I think he should have the power to impose
it.
13B. We've tried gas rationing before and there is no fair way of doing
it. The black market takes over, and whoever can afford to pay
gets the gas. Let's try other approaches to the gas problem.
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14A. Marijuana has never been proved to be harmful to anyone. If a
person wants to use it in his own home, I don t think it's anyone's business but his or her own.
1

14B. I think marijuana should remain against the law until we find out
more about it, its effects and possible dangers. Decriminalizing
it is like the government giving its stamp of approval, and I
don't think we want to do that quite yet.
15A. Poor people and old people shouldn't have to worry that if they
get sick or have a major illness they won't be able to pay for
medical care. In this country I think everyone is entitled to
that, and I'd support a program that provided it.
15B. The people of this country simply can't afford to pay for a national health insurance program. Medical costs would go up even
faster than they are now if the government was footing the bill.
The government should stay out of it.
16A. I agree. The average nuclear power plant is expected to operate
only forty years. And there is no save way to dispose of nuclear
waste. I think we should look for other sources of energy.
16B. We need nuclear power plants as part of our energy program. The
dangers posed by them have been blown all out of proportion. We
need the plants now to keep everyone's energy costs down.
17A. If the government didn't provide support for the tobacco industry
the economy in several areas of the country would be crippled and
hundreds of people would be put out of work. I think supports are
a good idea.
17B. It's pretty hypocritical for the government to warn us of the
dangers of smoking - cancer, emphysema - and then give money to
the tobacco industry. If the supports were removed, those parts
of the country would just have to find other money-making crops to
plant.
18A. Drinking is involved in many auto accidents and most of the deaths
on the road. If a person's license was automatically revoked when
he or she was found to be driving while intoxicated, perhaps the
person would think twice about it and call a cab.
18B. I disagree because there is no universal point at which a person is
drunk and unable to drive. Many states have set the level too low
as it is. There are just too many things to consider to have a
blanket rule like that.
19A. Perhaps the university can save money by having only one administration for the Colleges of Humanities and Fine Arts and Social
Sciences. Then they could spend more money on other things, without the student losing anything.

38

198. Keeping the college separate would provide the student with better
services than if they were put together. The colleges are already
so large that people don't really get to know each other, if they
were put together individuals would be even more anonymous.
20A. I agree. For the most part if people want to work, they will.
Most of the people in welfare programs just don't want to work, they
would rather have someone else take care of them. These programs
don't separate the needy from the lazy.
208. There are many poor and old people who just wouldn't make it without some form of assistance. The programs are not full of chiselers.
This is a prosperous country and we need to take .care of the people
who can't make it on their own.
21A. If people are old enough to have sex, they are old enough to prepare for the possible consequences and act responsibly. If people
would use birth control they wouldn't be getting abortions later.
21B. I think the use of birth control is wrong. Sex is a very special
activity which is only right for married couples. If a child is
conceived, I think couples have the responsibility to accept this
gift and care for the child as best they can.
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Appendix C
NAME
I. How did you feel while you were listening to the stranger's attitudes?
l. Entertained (check one)
Not at all entertained
-Slightly entertained
-Moderately entertained
Entertained
Quite entertained
2. Disgusted (check one)
_Not at all disgusted
_Slightly disgusted
_Moderately disgusted
Disgusted
Extremely disgusted
3. Unreality (check one)
Strong feelings of unreality
-Feelings of unreality
---i.,oderate feelings of unreality
-Slight feelings of unreality
No feelings of unreality at all
4. Anxious (check one)
Not at all anxious
-Slightly anxious
---i.,oderately anxious
-Anxious
Extremely anxious
5. Dreaming (check one)
Very similar to feelings I have when I'm dreaming
-Similar to feelings I have when I'm dreaming
~oderately similar to feelings I have when I'm dreaming
-Slightly similar to feelings I have when I'm dreaming
Not at all similar to feelings I have when I'm dreaming
6. Bored (check one)
Extremely bored
---Bored
-,oderately bored
-Slightly bored
~ot at all bored
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7. Uneasy (check one)
_Not at all uneasy
Slightly uneasy
Moderately uneasy
Uneasy
Quite uneasy
8. Confused (check one)

Not at all confused
-Slightly confused
-i,,oderately confused
-Confused
Quite confused

9. Others' thoughts (check one)
_Strong desire to know what others thought
Desire to know what others thought
---i-1oderate desire to know what others thought
Slight desire to know what others thought
--,o desire to know what others thought at all
10. Stranger's attitudes {check one)
_Generally agreed with mine, not considering levels of intensity
_Generally disagreed with mine, not considering levels of intensity
II. Rat~ the stranger
1. Intelligence (check one)
I believe this person is very much above average in intelligence.
- I believe this person is above average in intelligence.
- I believe this person is slightly above average in intelligence.
- I believe this person is average in intelligence.
- I believe this person is slightly below average in intelligence.
- I believe this person is below average in intelligence.
- I believe this person is very much below average in intelligence.
2. Knowledge of current events (check one)
Below average in his or her knowledge of current events
---Very much below average in his or her knowledge of current events
_ Slightly below average in his or her knowledge of current events
Average in his or her knowledge of current events
-Slightly above average in his or her knowledge of current events
-Above average in his or her knowledge of current events
_ Very much above average in his or her knowledge of current events
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3. Morality (check one)
This person impresses me
-This person impresses me
-This person impresses me
This person impresses me
particularly inmoral.
_This person impresses me
__This person impresses me
This person impresses me

as
as
as
as

being
being
being
b.ei ng

extremely moral.
moral.
moral to a slight degree.
neither particularly moral nor

as being immoral to a slight degree.
as being immoral.
as being extremely immoral.

4. Adjustment (check one)
Extremely maladjusted
-Mal adjusted
Maladjusted to a slight degree
_-Jeither particularly maladjusted nor particularly well adjusted
el I adjusted to a slight degree
--Well adjusted
Extremely well adjusted
5. Personal feelings (check one)
I feel I would probably like this person very much.
- I feel I would probably like this person.
=I feel I would probably like this person to a slight degree.
_I feel I would probably neither particularly like nor particularly
dislike this person.
I feel I would probably dislike this person to a slight degree.
- I feel I would probably dislike this person.
_I feel I would probably dislike this person very much.
6. Working together (check one)
I believe that I would very much dislike working with this person.
- I believe that I would dislike working with this person.
- I believe that I would dislike working with this person to a slight
-degree.
I believe that I would neither particularly dislike nor particularly
-enjoy working with this person.
I believe that I would enjoy working with this person to a slight
-degree.
I believe that I would enjoy working with this person.
believe that I would very much enjoy working with this person.
III. Self report
1. Competence (check one)
I believe that I performed
- I believe that I performed
- I believe that I performed
- I believe that I performed
-particularly incompetently
I believe that I performed
_,....I believe that I performed
believe that I performed

=I

very competently in the experiment.
competently in the experiment.
somewhat competently in the experiment.
neither particularly competently non
in the experiment.
somewhat incompetently in the experiment.
incompetently in the experiment.
very incompetently in the experiment.
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2. Knowledge of current events
_I believe that I showed myself
events.
I believe that I showed myself
- I believe that I showed myself
rant events.
I believe that I showed myself
-able nor particularly ignorant
_I believe that I showed myself
events.
I believe that I showed myself
- I believe that I showed myself

(check one)
to be very knowledgeable of current
to be knowledgeable of current events.
to be somewhat knowledgeable of curto be neither particularly knowledgeof current events.
to be somewhat ignorant of current
to be ignorant of current events.
to be very ignorant of current events.
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